
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 

About the Stock:  Headquartered in India, Airtel is a global 
communications solutions provider with over 500 Mn customers in 17 countries 
across South Asia and Africa. The company ranks amongst the top three mobile 
operators globally and its networks cover over two billion people. Airtel 
business was hit hard when Jio entered the telecom race. Jio changed the entire 
dynamics of the industry and many telecom companies disappeared after that, 
but airtel was the only strong player left in the telecom war. Comp. had to 
reduce the load to match jio to survive. Moreover, Airtel is no longer just a 
survivor, it has become a serious competitor of Jio. The management's 
marketing and risk management strategies were many of the reasons it not only 
survived the war but thrived. It works in mobile wireless services, DTH services, 
data centers and broadband services. It focuses more on the customer 
experience than its competitors. Increasing tariffs, increasing smartphone 
usage, increasing internet users, upcoming 5G technology, cloud computing, 
rising demand in emerging African countries and shipping costs Reduced 
practices like zero SUC and less paperwork are key drivers of business growth. 
In the next 5 years and so on, the company's high revenue growth rate depends 
on them converting 2G and 3G to 4G or 5G, as only 64% of users choose 4G 
charging, that depends on the success of the future ecosystem strategy. The 
barrier to entry into this industry is high capital. requirements, government 
approval, and customer stickiness.  

                                    Important con call 

highlights 
 

o The company's two primary strategic goals will be to a) rapidly grow its home 
and business segment and b) penetrate more lucrative rural markets. Plans 
to construct a network experience, wage war on waste, and concentrate 
efforts on the top 150 cities, which account for 40% of the telecom market. 
The company's main goal is to raise the RoCE from its existing level of 11.9% 
for the combined business and 9% for the India division. With the OCF 
growth, net debt should decrease. Due to a) the extension of 5G/4G and b) 
rural expansion, which may also boost network costs, India's business capex 
might be INR 250 billion per year for the next three years, front-loaded in the 
early term. 

Recent Quarters Update 

o Bharti Airtel posts quarterly revenues of Rs 35,804 crore – up 19.9% YoY, 
backed by strong and consistent performance delivery across the portfolio 

 India business posts quarterly revenues of Rs 24,962 crore – up 
19.4% YoY 

 Mobile services India revenues up 20.8% YoY, led by continued 
4G customer addition and increase in ARPU 

 Airtel Business revenues up by 16.4% YoY, backed by robust 
demand for data and connectivity related solutions as well as 
emerging adjacencies 

 Homes business continues to accelerate growth momentum, up 
29.8% YoY led by strong customer additions 

 Digital TV continues to consolidate its market position 
 

o  Consolidated EBITDA at Rs 18,601 crore; EBITDA margin at 52.0%, 
improvement of 205 bps YoY India business posts EBITDA of Rs 13,167 
crore, EBITDA margin at 52.7%; up 299 bps YoY 

o o Consolidated EBIT at Rs 9,260 crore; EBIT margin at 25.9% - improvement 
of 462 bps YoY India business posts EBIT of Rs 5,637 crore; EBIT margin at 
22.6% - expansion of 671 bps YoY 

Share Holding 

NSE vs Bhartiairtel 

Bharti airtel NIFTY 

Key Risk 

 
 Economic uncertainties 

 Poor network 
infrastructure. 

 Digitization and 
Innovations 

 Regulatory and Political 
uncertainties. 



 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Financial Data 

o Consolidated Net income (before Exceptional items) at Rs 1,994 
crore, up by 147.0%YoY 

o Consolidated Net income (after Exceptional items) at Rs 1,588 crore; 
up by 91.5% YoY 

o Industry leading operational indicators showcasing strong business 
momentum driven by execution 1. 4G data customers up by 21.2 Mn 
YoY & 6.4 Mn QoQ, 65% of overall mobile customer base. 2) Mobile 
ARPU increased to Rs 193 in Q3’23 vs Rs 163 in Q3’22. 3)  Mobile 
data consumption up by 22.5% YoY, consumption per customer at 
20.3 GB per month. 4) Homes business continues to bolster its 
presence with 432 K customer net additions in Q3’23. 5) Digital TV 
customer base at 16 Mn in Q3’23. 

 



 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

In Millions 
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Financial Ratios 



 
 
 
 
 
When looking at the long run, we think that Bharti Airtel will continue to gain market share while requiring the least 
amount of capital expenditure. Given the sector's consolidation, which could result in ongoing rate increases, we 
continue to be structurally optimistic on Indian telecom and BHARTIAIRTEL. Reinvestment rates for the company 
have been 520% on average over the past four years, and the average ROIC is 6.2%, both of which show prudent 
stock growth.  We are optimistic about the future expansion of Bharti Airtel thanks to a stronger digital portfolio 
supported by increasing per-user data. Our target price of 853 Per share remains the same for our “BUY” on the 
stock. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Disclaimer                

 
This report is not for public distribution and has been furnished solely for information and must not be 
reproduced or redistributed to others None can use the report as a base for any claim, demand or cause of action 
and, also none is responsible for any loss incurred based upon. The investments discussed or recommended in this 
report may not be suitable for all investors. Opinion expressed is the current opinion as of the date appearing on 
the material only. 
Further, the information in the document has been printed on the basis of publicly available information; internal 
data and other sources believed to be true and are for general guidance only but which may have not been 
verified independently. While every effort is made to ensure the accuracy and completeness of information 
contained, the company takes no responsibility and assumes no liability for any error/ omission or accuracy of the 
information. Recipients of this material should rely on their own judgments and conclusions from relevant sources 
before making any investment. 
The investment advice should not be considered to be or taken as an offer to sell or a solicitation to buy/sell any 
security. Price and value of the investments referred to in this material are subject to volatility. Past performance 
is not a guide for future performance. Certain transactions -futures, options and other derivatives as well as non-
investment grade securities are subjected to substantial risks and are not suitable for all investors.  

Valuation & Outlook 


